Integr8, Extreme and Duxbury launch ‘networking-on-demand’
service in South Africa

In a ground-breaking move, three leading local IT companies have
banded together to launch South Africa’s first pay-per-use, fully-
managed, corporate networking solution which will be targeted at
developing markets throughout Africa.

Dubbed EasyLAN, the solution has been developed under the
auspices of a joint venture agreement between the local arm of
Extreme Networks, a leading worldwide software and services-led
networking solutions company, Integr8, a local ICT management
specialist, and Duxbury Networking, a leading value-added
distributor with a continent-wide footprint.

EasyLAN is a standardised managed service allowing customers to
take advantage of the latest networking technologies and modern
hardware and software offerings without having to invest in a costly
in-house infrastructure.

EasyLAN will enable businesses to manage their network services via
an online portal in real time,” explains Andy Robb, chief technology
officer at Duxbury Networking. “There is no upfront capital
investment needed as customers pay only on a per-port-used basis.
Moreover, EasyLAN ensures that the latest technological
developments from Extreme Networks are incorporated as part of
the deal.”

Robb says the EasyLAN solution represents a definitive evolution of
cloud-based technologies and is the spearhead of the joint venture’s
new cloud networking initiative within the African business arena.

“In the same way as the cloud boosted the management of data
centres, so the concept of networking-on-demand, as supported by
EasyLAN, will be a boost for corporate networks," he notes.



Martin May, regional director (Africa) for Extreme Networks,
confirms that EasyLAN will be able to transform an organisation’s
network infrastructure through the incorporation of next-generation
technology.

“A key advantage of EasyLAN will be a significantly simplified
corporate IT landscape, allowing organisations to fully optimise their
investments in networking resources while benefitting from the
technical expertise of three of SA’s most prolific networking
technology exponents.”

He says EasyLAN provides the ultimate in flexibility and simplicity,
allowing users to migrate their IT budget spending from capital to
operational expenditure by removing the bulk of their hardware.

“EasyLAN will assist businesses to keep abreast of the massive
increases in data traffic on their networks, a growing percentage of
which is video traffic which is putting mounting pressure on legacy
networks.

“Today, network managers should be tasked with quickly responding
to changing business demands by making the corporate network
more responsive to user demands, more scalable and more
automated.”

In this light, May says businesses also need improved control over
their networks in order to optimise costs and remain competitive in
the fast-paced business environment.

According to Bennie Strydom, Chief Sales Officer at Integr8, EasyLAN
allows users to moderate their network usage, scaling up or down
depending on the ‘ebb and flow’ of business needs, as they pay only
for the ports they use on a month-to-month basis.



“The solution allows users to free up the time, money and costly
resources usually associated with running, maintaining and
supporting their networking infrastructures, putting them to better
use to develop new, innovative business strategies and solutions,” he
adds.

Strydom says the pay-per-port offering allows users to customise and
configure their LAN ports to accommodate their organisations’
specific work force. “Because users only pay for what they use, it's a
risk-free model.”

“The EasyLAN solution is supported by comprehensive hardware
maintenance and device management services which allow for 24x7
monitoring of users’ networks with an immediate response from a
technical support team should a problem arise,” Strydom continues.

“Proactive monitoring means the customer will receive best-in-class
support and maintenance from a team of highly trained and
proficient technicians. Importantly, EasyLAN will give users’ technical
teams the space and budget to focus on their own core strengths
which include the growth of the business going forward,” he
concludes.



